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B. Com. (Third Year) Examination, 2020-21
ADVERTISING, SALES PROMOTION and SALES MANAGEMENT
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Note : Each paper is compulsorily written on separate answer sheet
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@Gue-'37’ UIT-UF : YT / Section-‘A’ Paper : First
MANAGEMENT of SALES FORCE
Maximum Marks : 40

e ;. g geT sifTEr €1 T g F SiF GHA &

Note: All questions are compulsory. Each question carries equal marks.
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Describe the function of sales manager in a sales organization.
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What are the major methods or incentives of motivating salesmen?
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Discuss the various principles of sales force.
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Describe the various types of sales quotas.
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What criteria are used for analysis the market?



