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B.Com. Final Year Main (Old) Examination, April-2020

(section —A) E-6337 MM: 75
CS-lll (f) Advertising sales promotion
Paper -l

(management of Sales force)

T U gedl & IR SIord | /1 Ul @ 3 |HM T |
Attempt all 5 questions. All questions carry equal marks.

ARl & o949 2g Sugad Sdl Ud 99 Al & ww=v ¥ SfIa gema <oy ?
Suggest suitable source and methods of recruiting sales persons in the firm ?

fde ¥ R 9 AE BT WS DI |
Explain meaning and importance of direction.

ey feaeil o= frdzvr 4 o ™ 9 Igg I BT We BIRA |
Explain meaning and object of sales operation control ?

fawa gatgae & smerg 9 At &1 wee FIH |
Explain meaning and methods of sales forcasting ?

fapa uel & fFRoH 3 e 9 SUAIfT Wee BT |
Explain meaning and benefits of sales territories.

(Section-B) E-6338 MM: 75
CS-lll (f) Advertising sales promotion
Paper -ll

(Sales Promotion and public relation)

T U gedl & SR SIord | /1 Ul @ 3 |HM T |
Attempt all 5 questions. All questions carry equal marks.

0%y Haeas ¥ U R FH © 3AD! UG DI fAd==T B |
What do you mean by sales promotion? Discuss its nature.

QUG HIea B TE Th-1dl BT Ieoid DI |
Describe the main techniques of consumer promotion.

faBaa Haeas BRIGH B Y4 Sird W Y HAT T © |
What do you understand by pre-testing of sales promotion programme?

SR D R®IT 8 P 9B A B fadaer B |
What is public relation? Discuss its importance .

ey daeds H geg—san Adse TiAfafrRt & ST @ arReEr B |
Describe the utility of public audio — visual activities in sales promotion.
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